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BBenenue

CermMeHTHpOBaHHUE 1IE€JIEBOM ayJUTOPUHU SBISETCS KIACCUUECKUM HMHCTPYMEHTOM
(opMHpOBaHUs CTpATETUy MPOJBUKEHUS, B KOTOPOU IPEUIOKEHUsI On3Heca aJanTUPYOTCs
IO/l 3aIpOChl KJIMEHTOB € YY4ETOM pa3IM4Mi MEXIy LeleBbIMU rpynnamu. Hampasienwue
CKJIAJCKOM M HWHIYCTPUAJIbHOM HEABMKUMOCTH SIBIISIETCS OJHUM U3 Hambosee MOJIOJBIX
PBIHKOB HEABMXKUMOCTH B Poccuu, KOTOpBIN MpoI0JKaeT akTUBHO pa3BuBarbes. Tak, B 2025
roxy ObLT BBEIAEH PEKOPAHBIN 00bEM IUIomaael 7 MiaH. KB. M (pocT Ha 52% B cpaBHEHUU C
2024 romom), KOTOPBIN COBIAN € 3aMeIIMBINUMCS 00bEMOM cripoca Ha 38% B CpaBHEHUH C
npouuibM rogoMm [1]. [Iucbananc cripoca M NpeaioKeHHs YKa3bIBaeT Ha 3aBeplueHue (asbl
nepunuTa IUIOMAACH M mepexoma K Oosee cOaTaHCMPOBAHHOMY pHIHKY. l3meHenue
HOJIOKEHUS PbIHKA TpeOyeT W3MEHEHHs] MHCTPYMEHTOB paboThl C KJIMEHTAMU U MEpecMOTpa
MOJIX0/0B K paboTe ¢ HUMHU Jisi (OPMHUPOBAHUS AKTYyalbHOW CTPAaTETWH MPOJBHIKCHHUS.
Opnako, Ha CEroJHAIIHMM JIeHb HE CYWECTBYET YTBEPKAEHHOIO IOAXOJAa K
CErMEHTUPOBaHHIO B2B-kiMeHTOB B CerMeHTE  CKJIQJACKOM U HMHAYCTPUAIbHON
HEeBKUMOCTH. [lo3TOMYy HEOOXOIMMO BBISIBUTH, KaKU€ OIPaHMYEHHUS MOTYT BO3HUKHYTh
IIPH MCHOJIB30BAHUM KJIACCUYECKUX MOJENEN CErMEHTAllMM U BBIJICIWTh KPUTEPUU BAKHBIE
JUIsl y4€Ta B CIELMAIM3UPOBAHHON MOJIEIH JUIsl PhIHKA CKJIAJCKOM HEIBUKUMOCTH.

OcHoBHAA YaCTh
MOI[GJ'II/I CGFMGHTI/IpOBaHI/ISI KIIMCHTOB MO>XHO YCJ'IOBHO pa3}1€J’II/ITI) Ha ABC rpynr[bl 10
KOJIMYECTBY BKJIFOUAEMbIX B MOJIe]Ib CETMEHTHPOBAHUSI KPUTEPHUEB:

- 0a30Bble MOJEIH, COCTOSIIME W3 OJHOro Kpurepus (dupmorpaduueckas,
reorpauueckas, lIeHHOCTHasl, IOBEJIeHYECKasi, 10 OCOOCHHOCTSIM MPUHITHS PEeLIeHUN U JIp.)

[2, 3, 4];

- KOMIUIEKCHBIE MOJIEIM, COCTOSIIME W3 Heckoibkux KputepueB (RFM,
CLV&RFM, BANT, FAINT, MEDDIC u np.) [5, 6].

bazoBeie MOAENM YacTO MCHONB3YIOT B KOMOWHAIIMHM C JPYTUMH KPUTEPHSIMH IS
NOJy4deHus: Oosiee IeTOCTHOrO MOPTpeTa KIMEeHTa. DTH MOJENU CIyKaT KakK MepBUYHBINA
GWIBTp U CeTMEHTALMU KJIMEHTOB, K puMepy, GupMorpapuuecKkuii KpuTepuil O3BOISIET
OLIEHUTHh EMKOCTb PBbIHKA, a reorpaduyeckuii — ONTUMU3UPOBaTh cObITOBBIE ceTH [4]. Jlns
CEeTMEHTHPOBAaHUSl KIMEHTOB HA PBIHKE CKJIAJICKOW W WHAYCTPHAIBLHOW HEIBHKHUMOCTH
nprMeHeHHe 0a30BBIX MOJEJIeH B YMCTOM BHJIE€ HEPEIEBAaHTHO M3-3a 3aBUCHMOCTHU OT CIIpoca
Ha TOTPEOUTETLCKOM pBIHKE, OTCYTCTBHH IIeNiel B HCTOPHYECKHX NaHHBIX W Pa3InIdd
TpeOoBaHUI K OOBEKTY B 3aBUCHMMOCTH OT MOJEIM OM3Heca KIMEHTa, a He reorpaduu. Tak
KaK oOTpacjieBas TPUHAUIOKHOCTh 3aMaéT TEeXHWUYeCKas TpeOOBaHUS K OOBEKTY, TO
dupmorpaduyeckas MoAendb MMEET MOTEHIMad A NPUMEHEHHS Ha pPaccMaTpUBacMOM
PBIHKE.

KommiekcHble MOJENM MO3BOJSAIOT MONYYUTh OoJjiee IMUPOKOE IPEICTaBIECHUE O
KJIMEHTaX 4epe3 HaOop pa3jIMyHBbIX aCMEKTOB. DTH MOJIENN MOXKHO pa3leiuTh Ha MOJEIN
cermentupoBanus (RFM, CLV&RFM) u monenn kBanudukanuu nuaoB (BANT, FAINT,
MEDDIC).



Mopemu RFM u CLV&RFM nogxonsart nist cerMeHTHPOBaHUS OOJIBIIIOTO KOJIWYECTBA
KITUEHTOB, KOTOPHIE COBEPIIAIOT PETYJSPHBIC MOKYIKHU, TaK, OHH MOTYT OBITH MOJE3HBI IS
NOTPEOUTENBCKUX PHIHKOB C KOPOTKUM HUKJIOM cienku. PoiHok B2B otnuuaercs Gonee
JUTMHHBIM [IUKJIOM CACIKH B cpaBHEHUU ¢ pbiHKOM B2C; B cepe ckiranckoil HeIBUKHUMOCTH
LIUKJI CHIEJIKH B CpeJHeM cocTaBisieT 6 MecsueB. Hapsay ¢ 3TuM, KOMHaHUM 3a4acTyro
3aKJIFOYAIOT JIOrOBOPBI HA CPEAHE- M JIOJTOCPOYHYIO MMEPCIEKTUBY € IMOTEHIMAJIOM pPOCTa
BHYTPHU 3TOro 0OBbEKTa, MO3TOMY CHIEIKH MMEIOT HU3KYIO MOBTOpsieMocTh. B urore RFM u
CLV&RFM Mopenu CerMeHTUPOBAaHHS HE IMOAXOMAAT MOJA crelu(UKy phIHKA CKIIAICKON
HEABMXKUMOCTH U TPeOYIOT perpe3eHTaTUBHON 0a3bl HCTOPUUECKUX JaHHbIX.

Monenn kBamdukarmu aunoB kak BANT, FAINT, MEDDIC u ap. moaxoast ass
OLICHKH KOHKPETHBIX 0oOpalieHuil. DTU MOJENU MO3BOJSIOT ONPEIEIUTh TOTOBHOCTh KIUEHTA
K BEJICHHIO NEPEroBOPOB, M3BECTHBIM 00BEM MHpOpMANUU O HEM, BBIACICHHBIN OIOIUKET,
Cpoku M mpoure acnekThl. [logoOHBINH perynspHblii 0030p KIMEHTa IOMOIaeT IOHSTh
MOTEHLMAJ YCIEIIHOI0 3aBEPLICHUS] CHIEJIKM M CETMEHTUPOBATH KIMEHTOB IIPU BEICHUU
neperoBopoB ¢ HuMU. OJHAKO MOJeNH KBIU(PUKAIMK JUAOB HE MPUMEHUMBI IS
CEerMeHTaIlMU KJIMEHTOB C IeJIbI0 JaJIbHEHIIero (OpMUPOBAHUEM CTPATETHH MPOABUKCHUS.

BrIBoabI

Takum o00pa3om, CyIIECTBYIOIIME MOJEIN CErMEHTUPOBAHMS B OOJNBIIMHCTBE HE
OTBEUAIOT KIFOYEBBIM OCOOCHHOCTSIM PBIHKA CKIIAJCKOW W WHAYCTPUATHLHOU HEIBUKHMOCTH.
B Monenu nomxHBI OBITH YYTEHBI 3aBUCHUMOCTH NPEANOYTEHHH K OOBEKTY OT OTpaciu
KITUEHTA, HETIOCPEICTBEHHBIC TPEOOBAHUS KIIMEHTOB K CKJIAJICKUM OOBEKTaM, JUTMHHBIN ITUKIT
CHCNKU W peIKue OOpalleHHs] KJIMEHTOB BBUAY JOJITOCPOYHOro miaaHupoBaHus. [loatomy
MOJIeJIb CETMEHTHUPOBAHHS JIOJDKHA codeTaTh (upmorpaduueckuii KpuTepuil (0Tpacis,
pasMep KoMITaHuH, (pa3a pa3BUTHsI) U OOBEKTHBIM KpUTEPUH (KJIacc, TUIOMaaAb, THIT CIICIKH).
DTO TMO3BOJIAT TPAMOTHO pa3/IeIUTh KIUCHTOB HA IICJIEBBIC CETMEHTHI W BBICTPOUTH
3¢ (PeKTHUBHYIO CTPATETHIO TPOJAK.
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