VK 339.138

NEPCHEKTUBBI PA3BUTHUSA CEKTOPA D2C DJIEKTPOHHOI KOMMEPIIMU B
POCCHUHA

Moguan M. B. (Yuusepcurer U'TMO)

HayuHblii pykoBoauTEIb — KAHAHAAT IKOHOMHYecKuX HayK Caxnesa JI. II.
(Yuusepcurer U'TMO)

BBenenne. Pasputue uHPOPMALMOHHO-KOMMYHHKAIIMOHHBIX TEXHOJOTUH B cdepe
3JIEKTPOHHOW TOPTOBIIM CIIOCOOCTBOBAJIO BHEIPEHUIO W PACHPOCTPAHEHUIO HOBBIX OH3HEC-
Mojenei B cektope D2C. CTpeMutTenbHO pacTyias nonyiaspHocTs mojenu D2C Bo MHOrom
O0BSICHSIETCSI U3MEHEHUEM TOTPeOUTENbCKOT0 oBeAeHMI. COBPEMEHHBIC MMOKYIIATENH, B CBSI3U C
MMOBCEMECTHOM JMKUTAIM3AMENH, MEHSIOT CBOE OTHOLICHHE K COBEpLICHHUIO 0 dIIaifH MOKynoK
Y MIPEATIOYHUTAIOT, COXPAHSISI BPeMsl M peCypChl, MPpUoOpeTaTh TOBAphI Yepe3 HHTEPHET. BenencTrue
4yero Bce OoJbllie MPOU3BOAUTENEH MEPEeXOosIT Ha OHJIAMH TOPrOBIIO, KOTOpas IMO3BOJSET UM
peann30BbIBATH MOJHOLIEHHBIN «IPSAMOW» JUAJIOT ¢ TOTPEOUTEIEM B U3ydaTh €ro MOTPeOHOCTH

[1].

OcHoBuasi wactb. D2C (Direct-to-Consumer) — 310 Ou3HECc-MOAEb, MPU KOTOPOM
KOMITAaHUU PEATM3YIOT TPOAYKIMIO HAMPSAMYIO IOTPEOUTENN0 03 y4acTHs ONTOBOTO HITU
pPO3HUYHOIO IpojaBua. JlaHHas Ou3Hec-MOJeNb MO3BOJSET OTKa3aThCsl OT TPAAMLUOHHOTO
CrocoObI BEJICHUSI NIEPETOBOPOB C MPOJABIIOM WM MOCPEIHUKOM, YTOOBI BHIBECTH MPOAYKT Ha
peiHOK. busnec-monens D2C oOnagaer clenyomydMHU MPEUMYHIECTBAMU: BO3MOXKHOCTD
peai30BbIBATh MPOAYKT 0€3 KOMHUCCHHM pETEsiepy, CaMOCTOATEIbHBIH KOHTPOJIb IEHBI,
BO3MOYXHOCTh TIEPCOHAIM3AIMH MTPOIYKIUH, MPSIMON KOHTAKT C MOTPEOUTEIISIMHA, BO3MOKHOCTh
CBOOOHO PKCIEPUMEHTUPOBATH C HOBBIMH BBHIITYCKaMH MPOIYKTOB U TECTUPOBATh UX MPOJIAKHU
Ha KOHKPETHBIX cermeHTax. Bruempenme D2C mo3Boissser OpeHAaM MOJIydaTh 0OJee TOYHYIO
nH(popMaIuio 00 OMBITE HCIOJB30BAHUS MPOAYKIUM U TMpearnouTeHusix mnorpedureneit. [Ipu
TaKoM Mojaxojie hopMupyeTcs NepcoOHATU3NPOBAHHOE B3aUMOACHCTBHE C KIMEHTOM M CO3/1aeTCs
WHIUBHIyaTbHOE TIPEUIOKEHHE KIueHTy. [3].
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B TedeHue mocnegHMX HECKOJBKUX JIET cepa e-commerce sBISETCS OJHOM U3 CaMbIX
JUHAMHYHO Pa3BUBAIOLIUXCS, KAaK B MUPOBOIl SKOHOMUKE, TaKk U B 3koHoMuUKe Poccuu. Onnaiin-
rio0anu3anus, Mo3BOJAIONIAs COBEpLIATh MOKYMKHM BHE 3aBHCUMOCTH OT MECTOHAXOXKACHUS,
CIOCOOCTBYET IPHUBJICUCHHUIO OOJIBIIIETO YHCIIA TTOKYyTIaTeNeH.

Kak n BO BcéM MHpe, OCHOBHBIM JIpaliBEpOM POCTa POCCHMCKOTO OHJIAWH-PBIHKA SBHJIACH
nangemuss 2020-2021 rr. u BBenéHHble Ha e€ ¢(oHe orpaHnyeHus. COrJacHO JaHHBIM
aHanuTudeckoro arentcTsa Data Insight, B 2021 r. poccuiickuil ppIHOK e-commerce BbIpoc 6ojiee
yeM Ha 45% — no 38,8 mupa ponn. (3,3 tpaH pyO.). ITo orieHKaM 3KCHEpPTOB, MOJIOKUTEIBHBIN
3¢ dexT d3TUX orpaHUUECHUN I pa3BUTUA cephl e-commerce B POCCMU MOXET MPOSIBUTHCS B
pocte npuObLH 110 1,6 TpiH pyO. k 2024 T.

BI)IBOZIBI. TGH)IeHHI/II/I, CYHIICCTBYIOIIUEC HA 3allaJTHOM PBIHKE, MMOCTCIICHHO MPUXOJAT U B
pOCCPII‘;ICKI/Iﬁ €-commerce. CTpCMHeHI/Ie MMPOU3BOAUTCIIA BBIMTH Ha HpHMOﬁ KOHTAaKT C KOHCYHBIM



noTpeOuTeNneM, COo3aaBaTh YHUKAJIbHbIE TOPrOBBIE NPEIJIOKEHHS, — HECOMHEHHO SIBISETCS
NEepPCIIeKTUBHON M TpeOyromeld NpUCTANbHOTO BHUMAHMSA KOHILENIHUEH, KoTopas B Oyaymiem
MOJKET IMOJIHOCTHIO0 U3MEHHUTH MOX0/1 K BEACHUIO OM3HECA HA POCCUICKOM pBIHKE. [2].
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